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IMAGING CENTER PROGRAM DISCOUNTS

INCENTIVES

In our continuing effort to provide our clients with added-value and a
“competitive edge” we introduce the Philips Medical New York Metro
Diagnostic Imaging Program. Under this Program, Philips Medical Sys-
tems will offer its Performance Line of Diagnostic Imaging Products to
our NY Metro clients. Clients who order a new Philips MRI, CT, PETCT,
PACS or X-ray system will receive an additional discount or incentive off
the purchase price and/or service agreement.

Terms and Conditions: Manzi, Pino & Company, PC

Consulting and Accounting Services
4+ Quotes must be created by an authorized Philips g g

Account Manager.

. o +Revenue Realization Studies
4+ Quotes subject to Philips Management approval.

4+ Client must be credit approved as determined by +Cost Analysis
Philips.
+This program cannot be combined with any other +Financing Evaluation

Philips promotion.

4+ This program cannot be combined with any other +Forecast Studies
Philips customer agreement programs. (i.e. Enter-
prise accounts, Group purchasing agreements, etc.)

Additional Values: . .
For more information please contact:

+Refurbished Equipment — with 12 month warranty Mark Manzi
Manzi, Pino & Company
CPA

(631) 420-5620

mark @ manzipinocpa.com

+Philips Financing

Discount Parameters

Program applies only to new orders placed by

qualified Manzi, Pino & Co. clients requesting IFier‘ B“{AO';_ | Svet
. L ilips Medical Systems
the benefits of this program upon initial contact. m Account Manager
(631) 493-0209

Program expires December 31, 2006 ron.buron @ philips.com

TO LEARN MORE PLEASE VISIT OUR WEBSITE WWW.MANZIPINOCPA.COM




